STUDENT VIEWS

PRACTICAL REFUTATION AND AN
EFFECTIVE FIRST AFFIRMATIVE

Although many textbooks describe
the necessary strategy a first affirmative
rebuttdist (LAR) mustuse, precticd experi-
ence reved sthat many times, anided text-
book situation cannot be reached. In red-
ity, 1AR for the spesker israrely atextbook
experience. Theliterd definition of rebuttd,
as documented by Austin Freely in his
book, Argumentation and Debate Ratio-
nal Decision Making, states, "The term
rebuttal, strictly interpreted, meansto over-
come opposing evidenceand ressoning by
introducing other evidence which will de-
stroy itseffect."! To refute effectivdy the
negétive arguments and reestablish the &-
firmative position, a practical approach
which incorporates known theories but d-
lows a dear and persond style of debate
must be used. As Roy V. Wood states in
Srategic Debate, "Most debaters and
coaches now redizethat usudly adebateis
won or log inthefirst affirmativerebuttd ."?
The following strategies suggest a practi-
cd gpproach to ensure that the debate is
not lost inthe1AR.

The 1AR's burden is described by
Roy V. Wood, who clamsiit is necessary
"To further the afirmatives straegies of
fulfilling the burden of proof, maintaining
the offensive, and narrowing the debate."3
At atheoreticd level, this burden seems
reasonable. However, redisticdly, because
of the time constraints and the amount of
materid tha must be covered, this becomes
adifficult task. The 1AR's difficulties are
compounded as a rebuttdist, for he must
efectivey refutethenegativebl ock, twe ve
minutes of negative speeches, in only five
minutes. AsWood comments:

The negative block is agrong ra-

tegic force in the debate because it

isuninterrupted. And, more impor-

tant, the affirmativeteam hasonly

two short speeches in which to

reply toit. The bulk of thisreply

obvioudy mug come in the first
affirmati ve rebuttal .4

To dfectivdy counter the negative
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block in theshort time period dlotted, how-
ever, reasoning must take precedence over
hard evidence Fredy presents sverd meth-
ods of refutation which can be gopplied to
the 1AR inavery practicad and successful
manner.

The first area deds with reasoning.
This concept isthekey to asuccessful 1AR,
as there is not enough time to externdly
document each point. Thesecond areare-
quiresthat therebuttdist reveal logicd fd-
lacies of the negative arguments and posi-
tion. Wood states that:

By thoroughly understanding the

"illogical posshilities" a debater

can become very effective at refu-

tation and rebuttal. It is useful and

necessary, then, for the student to

know the fallacies of factual, value,

and causal argumentsbecause sev-

eral analytical fallacies frequently

appear in thedebate®

Anagumentisfdlacious,if, for same
reason, itsconclusionisnot jugified by the
evidence that has been presented in sup-
port of it. Logicor factsusedtojustify the
cond usionareboth examplesof "evidence"
which, when faulty, causetheanal yticd fd-
lacies. As stated, such fallacies can appear
onthreelevels:

factual,

value
and causal.

By dearly understanding the above
terms, alAR can rgpidly and effectivey dis-
pe many of the negative's arguments. At
thefactud level, thetwo common fdlacies
and simple examples of such occurrences
follow.

1) Personal Experience, when the
debater gpplies persond knowledge on a
broad basis, "In my town, everyonetakesa
driver's education course, therefore, it is
obviousthat it would be redundant and un-
necessary to mandae such a program na
tionwide.."

2 Statistics, using numbers from a
study to prove facts. Although sounding

impressive, statistics can often bemislead-
ing to ajudge as they represent only a pro-
jected conclusion based on afew samples.
It isobviousthat many fdlaciescanbecre-
ated by simply neglecting to explan the
sample base, the number of people sur-
veyed or tested, from which the statistics
werederived. Thecross-examination period
isthemost logicd and strategictimetore-
ved such falladies to the judge. Do not be
afrad to ask your opponent how large the
sample base was, who the study was con-
ducted by, and thegeographicd location(s)
in which the study was conducted. By do-
ing so, a"100% reduction in thenumber of
teenage pregnand es dueto sex-educetion,”
canmost likdy belimited to astatisticrep-
resentetive of a single school rather than
an entire nation. This simple use of logic
can make a seemingly unarguable fact an
irrdevant point when gpplied on a larger
scope required in a debate.
ValueArguments

Thesecond levd dealswith vauea-
guments. "A vd ueargument isonein which
the advocate wants his audience to agree
that apositive or a negative vaue should
beattached to a particular situation."® This
typeof argument is directed & an emotiona
levd, and of ten involves the gpplication of
emotiond tacticsrather than facts. Inusing
va uearguments, thenegativeteam triesto
make the judge see a non-existent link be-
tween two statements; one involves facts,
the other simply emotions. For example, a
negative might prove to a judge that the
Iranian government is receiving shotguns
from the United States. However, once they
have proved such apoint, the negativeteam
might resort toavd ueargument to judify a
stoppageof such sales stating, "TheUnited
States should cut dl military assistance to
Iran becausethey hd d Americans hostage”
At theemotiond level, thisargument is &f-
fective, but as a 1AR, simply pointing out
tothejudge the fallacies of rdying simply
on emotion can both save time and bring



thejudgedown to amorelogical levd.

The third level deals with causd a-
guments. Many times, adebater will try to
prove oneact asa causefor another. How-
ever, unless the debater can show the fac-
tud link, theactud causeand effect pattern
asit rdaesto thetwo facts, such arguments
are fdladious. Many times, a corre ationd
situation is mistaken, or presented by the
negative team as a causal fact. The precti-
cd logica 1AR can usetoreveal acorrela
tiond argument is tosimply state that just
because two events occurred a the same
time, one did not necessarily cause the
other. For exampl e, just because Americans
increased their intake of soda pop thesame
year many peoplein South Americadied of
cancer does not prove that sodapop causes
cancer. Itislogicdly impossibleto provea
causd link between the consumption of pap
and the occurrence of cancer by using the
previous example By pointing out the cor-
rdaiona arguments used by the negative,
and questioning the links to such argu-
ments, a 1AR can defea many arguments
by simply using logic. Through discover-
ing thefaladi es of the negativesarguments,
thethird area is reved ed, that of exposing
negative dilemmas and inconsistencies.

Because the 1AR deals with both
negative speeches, very often, hewill have
the opportunity to point out to the judge
thedi screpanci esin thetwo negative speek-
ersarguments. Exposed contradi ctions not
only underminethecredibility of the nega-
tiveteams arguments, but aso negate both
arguments which contradict. A common
situation occurs when the second negative
constructive states, "We should not adopt
the&ffirmative plan becauseif adopted, the
world will beblownup in athird world wer."
The contradiction then commonly occurs
when the first negdaive rebuttdist stetes,
"There is no nead to adopt the &ffirmative
plan because it is dmost in effect nation-
widecurrently." By makingbothstatements,
eech oneis nullified by thelogicd conse-
quences of the other statement. By simply
pointing out inconsi stencies, then the 1AR
can dispose of many negative arguments.
Findly, the1AR can simply dismissan a-
gument by exposing irrd evant arguments.
Irrdevant arguments can be dassified as
any of thepreviously explaned fallacies or
simply by completdy unrd ated arguments
to the subject a hand. By simply pointing
out suchinformation to thejudge, the1AR
will not haveto spend va uabl etime defesat-
ingirrdevant alguments.

Once the 1AR has afirm understand-

ing of the necessary burdens and the pos-
sibleargumentsthat are anintegral part of
his speach, he must transmit his thoughts
to the judge This must occur through the
process of deivery; thus, darity of argu-
ment must be given highest priority. Clarity
does not indlude just the physical aspects
of spesking such asdiction, pitch, enuncia
tion, volume and pace, but the 1AR must
include the "reasoning” behind each stae-
ment; hemust show thelogica link behind
eech statement which defeats the negative
argument. This is especidly necessary in
rebuttals since evidence is not generally
used for documentation. Another necessary
requirement of clarity is sign-posting, in
other words | etting thejudgeknow exactly
what argument is being presented and
where it gppliesto the negative arguments
inthedebate. Thisdlowsthejudgeto pend
his time ligening to arguments rather than
tryingtofind hisplace inthe debate.

Pardld totheimportanceof darity is
theimportance of emphasis Freely explans:

Not all partsof a speech are of

equal importance. Some parts of

the speech are indi spensable to the

advocate's case; other partsare of

| esser importance. The advocate's

problemis to emphas ze the more

important parts of his speech. Em-

phasis makesit ead er for the audi-

enceto grasp and retain theideas

the advocate must get across to

themif heisto provehiscase’

Themost practicd and &ff ectiveway
to achieve emphasis is to use the strategy
of grouping. This entails thatinsteed of each
point being refuted individualy, similar ar-
guments are "grouped together" and de-
feated with asingleresponse. For example,
if the negati ve presented three separate, but
rel aed, argumentswhich ded withonlyone
mgor point, the 1AR should use one re-
sponse to defeat the common fallacy all
threesimilar alguments share. Other impor-
tant aspects of emphasis are equdly as -
fectivein darifying and heightening of the
perceptiveness of thejudge. These indude

1) pace (try tokeep a an understand-
ablelevd, andalwaysslow down e thevery
end of the speech.

2) volume (i ncressevolumea impor-
tant points which arei mportant to the af fir-
mative.

3) repetition (repeat necessary infor-
mation or important points, especidly if the
judge looks confused).

4) Order isdso very important, and
is discussed in the following paragraph.
This technique hdps overcome one of the

greatest difficultiesof 1AR: time.

ThelAR must cover dl aspectspre-
sented by the negative, and consequently
must cover both caseside (arguments) and
plan side (disadvantage) workability argu-
ments. Conciseness of argument without
loss of darity is important if timeisto be
used to the greatest advantage. As a gen-
eral rule of thumb, the 1AR should spend
an equad amount of time--2 1/2 minutes-- on
both plan side and caseside. Thistime pe-
riod isflexibleto acertain extent depending
on the nature of the negaive arguments,
but the LAR must besureto cover all argu-
ments presented. It is most advisabledways
to end on your strongest ground; thus, in
the1AR, theproper and most eff ective or-
der of argument would be plan dde then
cese side

Pragmaticdly, then, the 1AR must
darify theround and keep thejudge's con-
centretion on the affirmative ground. As
Wood says:

Refutation and rebuttal are two di f-

ferent processes Refutation means

attacking the argumentsof theop-

ponent. Rebuttal means to rebuild

the arguments that the opponent

has attacked?®

ThelAR is perhgps the most difficult
speech in a cross-examination debae be-
cause it deals equally with refutation and
rebuttd . The 1AR must defeat thenegative
arguments and simultaneously re-establish
the affirmative ground. Thisis not an im-
possibility, and through practice, the 1AR
spesker can practicdly acquire both confi-
dence and skill in presenting a convincing
rebuttd . Althoughthe 1AR has aformidable
task, practicd application of theory com-
bined with effectivedelivery can makethe
1AR apowerful tool for asuccessful team.
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